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This presentation has been prepared by Comba Telecom Systems Holdings Limited (the “Company’) for
reference only. The information contained in this presentation has not been independently verified. The
Company does not make any representation, warranty or undertaking, whether express or implied, to and
no reliance should be placed on, the fairness, accuracy, suitability, completeness or correctness of the
information or opinions contained herein. Any summary does not purport to be complete and accurate.
None of the Company or its affiliates or their respective directors, employees or representatives will be
liable for any loss howsoever arising from any use of this presentation or its contents or otherwise arising
in connection with this presentation.

This presentation contains statements that constitute forward-looking statements. These statements
include descriptions regarding the intent, belief or current expectations of the Company or its officers
with respect to the Company and the relevant industry. Such forward-looking statements are not
guarantees of future performance and involve risks and uncertainties, and actual results may differ from
those in the forward-looking statements in material respect as a result of various factors and assumptions
(in particular for the national policies). The Company has no obligation does not undertake to revise
forward-looking statements to reflect future events or circumstances.

This presentation does not constitute an offer to sell or issue or the solicitation of an offer to buy or
acquire securities of the Company in any jurisdiction or an inducement to enter into investment activity,
not may it or any part of if form the basis of or be relied upon in connection with any contract or

commitment whatsoever.
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Financial Overview
Business Overview
Financial Highlights
Financial Review
Customer Review
Business Review
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Revenue A\ 16.9%

Gross profit margin W 0.5% point
Net profit margin A\ 1.3% points
Basic EPS M\ 24.1%

Operating cash flow
HK$471M (2010) v. HK$485M (2009)

Net cash
HK$880M (2010) v. HK$707M (2009)



Revenue by customers

China Mobile A 30.4%

China Unicom ¥ 1.0%

China Telecom A 15.1%

International Customers & Core Equipment Manufacturers \ 6.7%
Revenue by product segments

Services AN 39.4%

Wireless Enhancement A 24.9%

Antennas and Subsystems A 0.7%

Wireless Access (DMS & WLAN) ¥ 13.3%



Financial Results
Dividend and Bonus Share
Financial Position

Key Financial Indicators



For the year ended 31 December

HK$000 2010 2009 Change
Revenue 5,191,358 4,439,991 +16.9%
Gross profit 1,939,700 1,681,923 +15.3%
Gross profit margin 37.4% 37.9% (0.5%) pt
Operating profit 877,520 765,331 +14.7%
Operating profit margin 16.9% 17.2% (0.3%) pt
Tax 119,540 142,291 (16.0%)
Profit attributable to shareholders 724,326 564,500 +28.3%
Net profit margin 14.0% 12.7% +1.3% pts
Basic EPS (HK cents) 55.47 (resti‘léﬁ‘i +24.1%
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For the year ended 31

December

2010 2009 Change
Paid interim dividend per share (HK cents) 6.0 6.0 0%
Proposed final dividend per share (HK cents) 8.0 8.0 0%
Proposed special dividend per share (HK cents) 4.0 4.0 0%
Total dividends (HK cents) 18.0 18.0 0%
Issued bonus of shares (interim) 1 for 10 1 for 10 0%
Proposed bonus issue of shares 1 for 10 1 for 10 0%




As at 31 December

HK$000 2010 2009 Change
Net cash 880,084 706,780 +24.5%
Net current assets 3,061,004 2,337,037 +31.0%
Total assets 7,262,426 5,725,107 +26.9%
Total liabilities 3,953,401 3,131,992 +26.2%
Net assets 3,239,524 2,536,342 +27.7%
1.97
NAV per share (HK$) 2.45 +24.4%

(restated)




For the year ended
31 December
2010 2009 Change
Inventory turnover days 187 176 +11
A/R turnover days 176 139 +37
A/P turnover days 221 179 +42
Current ratio 1.9X 1.8X +0.1% pt
Quick ratio 1.4X 1.3X +0.1% pt
Gross gearing ratio 8.2% 7.7% +0.5% pt
Dividend payout ratio * 32.4% 33.3% (0.9%) pt
Return on average equity 25.1% 25.0% +0.1% pt

* Calculation is based on basic EPS 10




Revenue Breakdown by Customers
Revenue Breakdown by Businesses
Revenue (2006 - 2010)

Profit & Margin (2006 - 2010)

Cost Structure
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Revenue Breakdown by Customers Comba

For the year ended 31 December 2010

China Unicom

7 1.0% \ _ \
24.1% China Mobile

52.0%
. 30.4%

China Telecom
. 15.1%

International Customers &

Core Equipment Manufacturers Others

L. 50.4%

13.3%

.. 6.7% %

4 / 7 =YOY change

/ﬁ Moderate Growth in the PRC Customers r;
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For the year ended 31 December 2010

Wireless Enhancement
33.1%

Services . 24.9%
31.5%

- 39.4%

Antennas & Subsystems
27.6% .

Wireless Access (DMS & WLAN) . 0.7%

7 13.3%

4./ 7 =YOY change

Satisfactory Growth in Both
Services & Wireless Enhancement
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Revenue (2006 — 2010) Comba

For the year ended 31 December

4 (HK$M) )
6,000 -
e 5,191.4
5,000 - o
& 4,440.0
QGP
4,000 - . &
3,000 - 2,525.9
2,000 - 1,550.4 177084
1,000 -
0 | | | | | | | | | |
\ 2006 2007 2008 2009 2010 J

/ﬁ Strong Growth in Revenue r; 14



Profit & Margin (2006 — 2010) Comba

For the year ended 31 December

4 (@) Gross Profit - 15.3% ) N ( (©) Net Profit » 28.3% ) h

(HK$M) (HK$M)
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724.3
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1,200 - 500 -
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586.5 300
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100 -
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2006 2007 2008 2009 2010 2006 2007 2008 2009 2010
K O0——1 Gross Profit Margin J \ m——m Net Profit Margin /

Stable Gross Profit Margin

Very Strong Growth in Net Profit .



Cost Structure Comba

For the year ended 31 December

/—<> As % of Total Revenue

25%

20%

15%

10%

5%

0%

4./ T = YOY change

o R&Dcosts - 26.3%
m R&D efforts for future growth

®) selling and distribution costs - 13.4% )

m Expansion for global sales network

(®) Administrative expenses A 15.3%)

m Increased administrative supports for higher
business volume

O Finance costs  63.4% )

m More financing activities due to higher
business volume

(@) Taxation charge 7 16.0% )

m Decrease in profit tax of the PRC subsidiaries
and deferred tax credit

2009 2010

% Increasing Economies of Scale Benefits % i



Global Customers
China Business

International Customers &
Core Equipment Manufacturers



Global Customers
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http://www.huawei.com/

China Business Comba

O‘X,o Review & Opportunities:
China

: Ry nicombERa Strong growth of 18% to HK$4,401 million

Increased penetration as leading solutions
partner to operators with innovations in
product and services:
Long term, multi-year 2G/3G projects with
operators
Development of new product lines to
strengthen position

4'§]'€‘f.‘: e

cmNATELECOMﬁ .
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Revenue
(HK$ M)

-

Matching needs of mobile operators at
different stages of development:

Network rollout: BTS antenna, tower
mounted solution

Network enhancement: repeaters, network
optimization, in-building solutions

2G/3G integration

> FY 2009 FY 2010 )
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International Customers & Comba
Core Equipment Manufacturers

Review & Opportunities:
Prcamer 787; rica Sales rebounded by 7% to HK$691 million

cos - RELIAN

Direct sales to international operators
recovering and driving division growth

Penetration of service offering into
international markets

PR @

Alcatel-Lucent Indirect sales via core equipment

manufacturers began to pick up in late 2010
with several landmark successes with

) -
]
%.,

L\
.
B

S international manufacturers
( Revenue b
(HK$ M) —_— Wireless operator CapEx expected to continue
p #ﬁ ; recovering in 2011 and beyond
647.2 +6.7%|

@ 3G proliferation in emerging markets
@ Rise of HSPA driving network demands
@ LTE trials will build long-term growth

L FY 2009 FY 2010 )
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Wireless Enhancement
Antennas & Subsystems

Wireless Access (DMS & WLAN)

Services



Solutions for all Network Stages Comba
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Solutions for all Network Stages Comba

In-Building Solutions

\_\-\\.
um/Large Venues
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BTS Antennas W | 0 :,e*"f (CamouflageRg
Tower Mounted Solutions % )

Network Optil izatidﬁ Fmined T T
Solutions' —=__ 3
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Installation '
commissioning etc.

Urban Area Coverage
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Wireless Enhancement Comba

Review & Opportunities:
Increased 25% to HK$1,720 million

‘ ' China 2G and 3G network buildout and
aL i enhancement driving demand for repeater

Remote Radio Units solutions

Promotion of new solutions into China and
international markets to strengthen lead

| i

R t Passive DAS . : .
‘- (Small Vene) Global increasing data capacity
Revenue requirements will drive demand for wireless
(HK$ M) v /R 1,720.3 enhancement solutions
1,377.8 #24.9%] |

L FY 2009 FY 2010 )
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Antennas & Subsystems Comba

Revenue
(HK$M)

1,424.9

Review & Opportunities:

Revenues increased by 1% to HK$1,435
million
Satisfactory growth seen in 2H and ongoing

Maintained leading position as antenna
supplier in China

Now a global supplier to major operators
worldwide

Recognized as one of the top 4 base station
antennas vendor*

Worldwide leader in Tower Mounted
Amplifiers*

Continued portfolio expansion for future
growth. E.g. 4G trials and deployment of LTE
antennas and passives

* ABI Research 2010, 2011 25



Wireless Access (DMS and WLAN) Comba

Vi
A\

Review & Opportunities:

Decreased 13% to HK$404 million

India-related indirect sales orders decreased
but showed signs of improving in 2H

Strategy of direct sales to customers showed
positive results through 2H and expected to
continue improving viz:

@ Wireless LAN solutions for offloading

( 'zﬁ‘l'&“;'; @ IP backhaul solutions for LTE requirements
@ Cost-effective solutions developed including

couplers and integrated microwave
equipment

466.1

L FY 2009




Services
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Review & Opportunities:

-
Revenue
(HK$ M) 1,632.2
Y/Y:
1,171.3 ¥39.40
\_ FY 2009 FY 2010

Increased 39% to HK$1,632 million

Key differential element enabling the Comba to supply
totaLsqutions to customers in China and International
market.

Services include maintenance, consultation,
commissioning, network optimization and project
management

Recurring maintenance contracts from existing and
new customers

Expansion of service offering teams internationally to
drive future growth
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Comba

Summary
Solutions/Product —— Increase penetration
Portfolio Development Global Wireless In China market

Equipment Capex

2011: US$ 110 bn
-

ite H©

HSPA/ 7.
HSPA+ max
International Increasing demand for
Expansion data services

Wireless ’ J GHIEES D wireless | IET 3 E——
Enhancement | & : =
Subsystems
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